If you sell your Rolex to a reputable buyer, payment is typically within 24 hours after you accept an offer and
complete the sale. Same-day often possible in person, provided the watch can be authenticated and valued during

your appointment and the payment method is ready to go.

That's the short answer. The useful answer is that timing depends on where you sell, how quickly the watch can be
checked, and whether you're taking cash, a bank transfer, or another payment method. If you need funds for a
time-sensitive purchase—say, a watch you've had held until Sunday—ask about the full process before you hand

over your Rolex.

In Miami, deadlines can get real around Art Week. A collector may find the right piece, a dealer may have limited
inventory, or an opportunity may come with a short window. A Rolex can be a liquid luxury asset, but “liquid”
doesn’'t mean instant cash at any price. It means there’s an active market, and a well-prepared seller can often turn

the watch into buying power without a long wait.

The quick timeline: from appointment to payout

For an in-person sale, the process may fit into one appointment: the buyer inspects the watch, authenticates it,
provides a valuation and offer, and—if you accept—arranges payment. Same-day often possible in person, but the

exact timing depends on the buyer’s procedures, the watch, and the payment method.

If the transaction is remote, expect more steps. The watch must travel to the buyer, be received and inspected, and
then be approved for payment. Shipping and delivery can add several days, and the payout clock may not begin
until the inspection is complete. Get the timeline in writing, including when payment sell rolex for cash is initiated

and when you should expect it to clear.

Sale route What happens Typical timing to ask about In-person sale On-site inspection, authentication, valuation,
offer, and payment arrangements Same-day often possible in person; confirm before you go Remote sale
Shipping, delivery, inspection, offer confirmation, and payout Often longer because transit and inspection come
first Private sale You find a buyer, agree on terms, and coordinate authentication and payment Unpredictable; it
can be quick or take weeks Watch as collateral A lender evaluates the watch and offers a loan secured by it Ask

how quickly funds are available and what repayment terms apply

What “payment typically within 24 hours” actually means

Payment typically within 24 hours usually refers to the period after you accept an offer and the buyer completes
the required checks—not necessarily 24 hours from your first phone call. If authentication or paperwork is still

pending, the transaction may not yet be approved for payout.

Also separate “payment sent” from “money available.” Cash, a bank transfer, or another payment method can
have different processing times and limits. Ask exactly how the buyer pays, whether there are fees, and when
funds should be accessible in your account. If your own deadline is tight, don't settle for “soon.” Get a clear answer
before agreeing to sell.

Questions to ask before the appointment

e (Can you authenticate and value the watch on-site?
* Can you make an offer during the appointment?

e |f | accept, when will payment be initiated?
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* Which payment methods are available, and are there limits or fees?
® What documents should | bring?

* Will you give me a written offer and sale receipt?

Why an in-person sale can move faster

An on-site appointment puts the important steps in one place. The buyer can inspect the watch, review its
condition and components, authenticate it, and provide a valuation without waiting for a parcel to arrive. If the

offer works for you, you can accept it then and discuss payout immediately.

That's useful when you're selling in Coral Gables or elsewhere in Miami and trying to line up funds for a purchase
with a deadline. It's also why I'd rather see a valuable watch assessed inside a professional business than traded in
a parking lot. Meet at an established location, confirm the appointment and process in advance, and keep a record

of the offer and transaction.

On-site doesn't mean every watch gets an instant final price. The buyer may need additional checks, especially if
the watch has unusual parts, an unclear service history, or a condition issue. Ask whether the offer is final after
inspection or subject to further review. That distinction matters when another opportunity is being held until
Sunday.

How Rolex liquidity affects your timeline—and your offer

Rolex has a broad collector base and an active secondary market. That makes many models easier to price and
resell than a niche luxury item with few buyers. But liquidity varies by model, reference, age, condition, dial,
bracelet, accessories, and current demand. It does not mean every Rolex sells instantly, or that every buyer will

offer the same amount.

Before you go in, use secondary-market price checks based on publicly tracked pricing. Look at the exact reference
and compare like with like: year, condition, bracelet, box and papers, and whether the watch has been polished or
serviced. These checks can help you understand the market range and spot an offer that needs explanation. They
are a reference—not a guaranteed sale price. Asking prices, recorded sales, and a professional buyer's offer are not

the same thing.

At the appointment, ask the buyer to explain how the valuation accounts for the watch’s condition and current
market demand. A useful offer is one you understand, not just one that sounds high before deductions. If the

number changes after inspection, ask what changed and why.

What to bring

The Rolex and any links, bracelet pieces, or accessories that came with it
* Box, papers, warranty card, receipts, and service records, if available
* Government-issued identification, as required by the buyer

® Your own notes on the reference, purchase date, and known condition or repairs

Missing box or papers does not automatically make a watch unsellable, but it can affect the buyer's checks and

valuation. Be straightforward about the watch'’s history. Surprises tend to slow a deal down.

Selling an unworn Rolex to fund a better fit



Sometimes the watch is authentic, valuable, and simply wrong for you. Maybe you bought a model that felt right
in the showroom but stays in the box. Maybe your taste changed, your collection shifted, or the watch doesn't suit

your wrist or daily routine. Selling an unworn Rolex can free up money for a piece you'll actually wear.

That's a practical decision, not a failure of collecting. The goal is to understand the gap between what you paid and
what a buyer will offer today, then decide whether the trade makes sense. Check comparable secondary-market

prices before you visit. Bring the full set if you have it, and ask for a clear offer with the payout timing spelled out.

If you're selling to fund another watch, coordinate both sides. Confirm whether the new seller can hold the
replacement, how long the hold lasts, and what payment they accept. Don't count on sale proceeds until the
buyer has confirmed the offer and payout process. If the new watch is held until Sunday, tell the buyer that

upfront and ask whether the sale can realistically meet that deadline.

Sell outright or use the Rolex as collateral?

Selling is not the only way to turn a Rolex into short-term buying power. Depending on the watch and the
provider, you may be able to use it as collateral for a loan and keep ownership if you repay under the agreed

terms.

The tradeoff is straightforward: a sale ends your ownership and gives you a one-time payout; a collateral loan
gives you money now but creates a repayment obligation. The watch may be held while the loan is outstanding,
and missing the repayment terms can put it at risk. Ask for the loan amount, fees, interest, due date, renewal rules,

and what happens if you cannot repay on time. Compare the total amount you'll owe with the cost of selling

instead.

Don't borrow more than you can repay just to preserve a watch or chase a time-limited purchase. If repayment
depends on a bonus, an uncertain sale, or money you haven't received, pause. A loan against a luxury item is still

debt, even when the collateral is familiar and valuable.

Art Week buying power: move quickly, but don’t rush blind

During Miami Art Week, time can be part of the price. A dealer may have another buyer waiting, a limited edition
may be available only briefly, or a collector may be making decisions between appointments. Selling a liquid asset
like a Rolex can create buying power without waiting for a private buyer to appear—but speed is only useful if you

know the terms.



Before you commit, line up three facts: the buyer's likely offer process, the payout method and timing, and the
deadline for the purchase you want to fund. If you need cleared money by a specific hour, say so. “Payment
typically within 24 hours” may fit a next-day deadline, while a same-day in-person transaction may better fit a

shorter one. Neither should be assumed until the buyer confirms it.

And don't let event-week urgency push you into a price you haven't checked. A quick secondary-market
comparison, an on-site authentication and valuation, and a written offer can help you move with confidence. If the

numbers don't work, you can walk away.

A simple way to get paid sooner

1. Identify the exact Rolex reference and gather the watch, accessories, and paperwork.

2. Check publicly tracked secondary-market pricing for comparable examples.

3. Contact a professional buyer and confirm whether authentication and valuation happen on-site.
4. Ask about the offer process, payment method, fees, and when funds will be available.

5. Review the offer. If you accept, get a receipt and confirmation of the payout timing.

The bottom line

If you sell your Rolex in person to a buyer who can authenticate and value it on-site, same-day often possible in
person. In many cases, payment typically within 24 hours after you accept an offer and complete the required

checks. Remote sales may take longer because shipping and inspection come first.

A Rolex can be a liquid luxury asset, but the final offer and payout schedule depend on the specific watch and the
buyer’s process. Check public market pricing, get the terms in writing, and compare selling with using the watch as

collateral. Whether you're funding a better-fit watch or making an Art Week purchase, know when the money will

land before you commit to the next move.




