
If you are tracking an Executive Condominium launch in the Woodlands area, Wynwood Grand has a particular
kind of momentum around it. It is not a rumour, and it is not a blurry “maybe in the pipeline” type of project. The
developer enquiry page is live, the project is listed under CDL’s upcoming launches, and the key site anchor is
already locked to Woodlands Drive 17.

What stood out to me, personally, is the practical promise on the enquiry flow: once you submit your interest,
CDL indicates they will respond on the next working day. That is a small detail, but it matters when you are trying
to plan your timeline, compare with other launches, and decide whether you should spend time pursuing
brochures, showflat previews, or detailed unit options.

Below, I will walk you through what is verified about Wynwood Grand, what you can reasonably expect to receive
after you use the official enquiry, and how to approach a new exec condo decision in Woodlands without getting
stuck waiting for information that is not ready yet.

What Wynwood Grand is, based on official project positioning
Wynwood Grand is an upcoming Executive Condominium by City Developments Limited (CDL). It is specifically
tied to Woodlands Drive 17, and CDL lists it among its upcoming launches. The project is shown as an EC with an
estimated unit count of 430 units on a 99-year leasehold.

On the location side, CDL’s project details page places Wynwood Grand at Woodlands Drive 17, beside
Woodlands Healing Garden, and mentions it is minutes from Woodlands South MRT. CDL also lists nearby
amenities such as Causeway Point, Woods Square, Woodlands Health Campus, and Woodlands Civic Centre.

That combination, Woodlands Drive 17 plus the “minutes from Woodlands South MRT” positioning, is the kind of
baseline you can build a decision around. Transit access and daily convenience tend to be the fundamentals.
Once you have those, the rest becomes a question of fit: your commute, your lifestyle priorities, and how the unit
mix and layout will work for your household.

The “next working day” enquiry response is not just marketing
A lot of people ask the same thing when they see an official enquiry page for a new launch: “Will anyone actually
reply, or is it just a form?”

In this case, the enquiry page for Wynwood Grand is live, and it indicates that CDL will respond on the next
working day after you submit your interest. That is important because it changes the workflow.

Instead of repeatedly checking with an agent or wondering whether your message got buried, you can treat the
enquiry response as a scheduled step in your planning. If the https://wynwood-grand.sg/ next working day holds,
you should get guidance on what is available at that point, what materials they can share (such as project
updates or brochures when ready), and how they want to handle appointment requests like showflat visits or VIP
preview sessions if those are opened.

One practical mindset shift I recommend: when you submit WYNWOOD GRAND new launch interest, do it with
the expectation that you will receive follow-up. Then you will be ready to ask precise questions immediately,
rather than waiting until later when your window to compare other options has already moved.

Woodlands Drive 17 EC context, and why it affects your expectations

https://wynwood-grand.sg/


Even if you are focused on Wynwood Grand, it helps to know that the Woodlands Drive 17 EC site has an HDB
tender history. HDB’s final tender result confirms the site was launched on 16 October 2025 and awarded on 20
January 2026, for S$484 million.

This matters for two reasons:

First, it gives you a credible timeline anchor. HDB’s site details also state a 60-month completion period from
tender acceptance. That is the kind of reference point that influences how aggressively you should commit, how
you structure your finances, and whether you treat this as a near-term move or a longer-term plan.

Second, it tells you how much information should already be available. During the early stages of a new EC, you
may not see official WYNWOOD GRAND pricing, WYNWOOD GRAND floor plans, a full WYNWOOD GRAND site
plan package, or a brochure that details unit types and stacks. The verified information available now supports
project positioning and baseline project facts, but not yet everything a buyer might hope to see on day one.

Think of it like this: the “next working day response” is your shortcut to current availability, while the HDB
completion window helps you calibrate expectations on timelines and how quickly certain project materials
should be released.

The verified site details that buyers often overlook
When people browse a new exec condo in Woodlands, they typically jump straight to unit counts, lease details,
and the MRT distance claim. Those are important, but there are a few site parameters that can also influence how
the development is shaped and how open spaces feel.

For Woodlands Drive 17, HDB provides verified site details including:

Site area of 26,979.9 sqm

Maximum GFA of 56,658 sqm

Maximum building height of 61m

60-month completion period from tender acceptance

These are not marketing numbers. They define the envelope within which the project must be designed. You do
not need to become an architect to benefit from knowing them. For example, a buyer who cares about sunlight,
privacy, or the feel of the neighbourhood can ask more informed questions after seeing these constraints, even if
the exact WYNWOOD GRAND floor plans are not released yet.

The covered linkway point, and how it can change daily convenience
Another detail that is easy to miss is the mention of an additional conditions document that references a covered
linkway connection from Woodlands South MRT Station Exit 5 toward the development.

That matters because “minutes from MRT” can mean different things depending on weather protection and
walking route quality. A covered linkway is the kind of infrastructure detail that can affect daily comfort for
commuters, especially if you rely on walking from the station in different weather conditions.

It is also the kind of point that becomes more meaningful once you have lived there for a while. Early on, you
tend to measure distance by minutes. Later, you start noticing things like whether you carry umbrellas, whether
you avoid certain crossings, and how predictable the walk feels.

If you are choosing between a few options in the area, this type of practical route improvement is worth asking
about during your enquiry, even if you cannot see the WYNWOOD GRAND location map format in detail yet.



What you should expect to receive after the official enquiry
Since the official enquiry for Wynwood Grand is live and the stated response timeline is the next working day, the
best approach is to treat your submission as the start of a conversation, not a passive click.

What you can reasonably aim for in that reply includes:

A confirmation of your interest and contact details

Guidance on the current stage of the project (for example, what updates are available right now)

Whether CDL can share specific marketing materials such as the WYNWOOD GRAND brochure, if and when it
is ready to be shared for your enquiry category

Next steps for events like WYNWOOD GRAND VVIP preview, if those sessions are opened

How to book a WYNWOOD GRAND book appointment, whether for a showflat visit or for a project briefing
when show flat access begins

Important note: as of the verified context available here, official WYNWOOD GRAND pricing, WYNWOOD GRAND
floor plans, and a full suite of detailed marketing collateral were not confirmed as released. So you should avoid
basing your decision on information that is not yet available. Use the enquiry reply to clarify what is ready now,
what is pending, and what they can share for your specific unit interest profile.

How to use the enquiry strategically (so you do not waste time)
The enquiry response is only useful if you ask the right questions. I have helped friends compare new launch ECs
before, and the pattern is consistent: people either ask too much too early and get generic answers, or they ask
one vague question and then wait weeks for the next update.

A better tactic is to prepare your enquiry message so you can quickly move from “Tell me about the project” to
“Tell me how it affects my decision.”

Here is a simple checklist to get you ready before you submit your Wynwood Grand enquiry:

Your preferred unit size range (if you already know what you want to target)

Your timeline for moving and whether you are treating this as a nearer-term or longer-term plan

Your key priority, transit convenience, schooling proximity, or lifestyle amenities

Any constraints that matter to you, such as budget comfort or travel frequency

Whether you want WYNWOOD GRAND showflat viewing, WYNWOOD GRAND VVIP preview access, or a
detailed briefing first

If you do this, the next working day reply can quickly turn into real decision information, instead of a basic
confirmation.

Looking at the “fit” beyond headlines
Wynwood Grand is positioned near known Woodlands amenities, and CDL’s project details mention several
nearby anchors: Causeway Point, Woods Square, Woodlands Health Campus, and Woodlands Civic Centre. Those
are the kinds of destinations that make a difference when your routine is already set, because you do not want to
rebuild your day-to-day habits from scratch.

But “nearby amenities” can still mean different experiences for different households. A common trade-off I have
seen in EC decisions is this: some buyers prioritise convenience and daily errands, while others care most about



long-term livability, space planning, or the feel of the immediate surroundings.

Because the verified context does not include specific WYNWOOD GRAND floor plans or stack layouts, you
cannot fully judge unit-by-unit livability yet. That said, you can still frame your expectations around the site
context. For instance, being beside Woodlands Healing Garden suggests a certain kind of neighbourhood
character, and the mention of a covered linkway toward Woodlands South MRT Exit 5 suggests a more
comfortable commute path.

When you eventually receive the WYNWOOD GRAND project info or WYNWOOD GRAND site plan details from
the developer, you will want to look for how these positioning factors translate into actual living experience. How
the entrance is oriented, where pathways sit, what open spaces look like from certain floors, and whether your
unit orientation makes day-to-day use feel effortless.

Unit estimates: 430 units on 99-year leasehold, and what that means
CDL’s upcoming launch listing shows an estimated 430 units and 99-year leasehold. That alone gives you a sense
of scale.

A development with around 430 units usually implies there will be a meaningful variety of layouts, but it also
means you should expect a competitive demand environment at launch if the pricing is attractive relative to other
EC options in the region. While this response cannot include any unverified WYNWOOD GRAND pricing or
launch numbers, your decision process can still be disciplined:

Plan for the possibility that the most appealing unit types can be harder to secure quickly

Keep an open mind about unit location within the development, if you are flexible on view or orientation

Use the enquiry reply to understand how CDL is handling unit allocation or priority stages, if they share that
information at your enquiry stage

If you are watching WYNWOOD GRAND balance units, recent timelines, or WYNWOOD GRAND recent
transactions in parallel, treat them as context only. Without the confirmed list of remaining inventory, any
“balance unit” claims are easy to misunderstand. Instead, ask CDL directly what inventory is available at the stage
you are enquiring about, then cross-check with independent market information only once the developer
confirms what is real.

Nearby amenities and how to validate them the right way
It is easy for anyone to list amenities. It is harder to validate how those amenities fit your actual day.

CDL’s verified nearby amenities for Wynwood Grand include Causeway Point, Woods Square, Woodlands Health
Campus, and Woodlands Civic Centre. Here is how I would validate those claims for your own priorities, without
getting carried away by promotional language:

First, think about your routine. Do you usually do groceries on weekends, or on weekdays after work? Are you
someone who prefers a short drive, or do you plan errands around MRT and walking?

Second, consider health and services. The mention of Woodlands Health Campus is a real lifestyle factor for many
families. Even if you are healthy today, proximity to healthcare services reduces stress when emergencies happen.

Third, check how the civic centre and community spaces fit your interests. Some buyers use these areas for events
and community activities. Others just appreciate the general neighbourhood vibrancy.



When you receive the WYNWOOD GRAND location map or additional developer materials, use them to test
walking routes and the “feel” of the surrounding nodes, not just straight-line distance.

The key thing to remember about project info, brochure, and showflat
timing
Because this is an upcoming EC and the verified context does not confirm the availability of WYNWOOD GRAND
pricing, WYNWOOD GRAND floor plans, or a completed WYNWOOD GRAND brochure package, it is normal if
you encounter gaps in what you can see publicly.

That is where the enquiry workflow helps. If CDL responds next working day, you can request clarity on what is
available for your category of interest now, and what is scheduled to be released later. Ask whether they can
share a WYNWOOD GRAND brochure, whether there is a WYNWOOD GRAND showflat, and whether a
WYNWOOD GRAND book appointment is open at your timing.

If you want to plan your move, your goal is not just to collect information. Your goal is to sequence decisions so
you do not end up choosing late because you were waiting for a brochure that never arrived, or because you
were too hesitant to ask questions.

What to ask when you hear back
When you get the next working day reply, you are likely to have a chance to ask follow-up questions. Since you
are deciding on a new exec condo in Woodlands, your questions should be decision-driving.

Instead of asking “What is the project about?”, ask questions that narrow choices:

Which unit types and sizes are most in demand so you can decide whether you should be flexible?

When will WYNWOOD GRAND floor plans be shared, or when can you view them during a briefing?

How will the project’s proximity to Woodlands South MRT and the covered linkway translate into actual
walking routes?

Are there any updates on WYNWOOD GRAND VVIP preview or appointment booking timelines?

If they share project documents, review them calmly. If something is not ready, you can still ask for a reasonable
estimate of when it will be released.

Final practical takeaway for WYNWOOD GRAND enquiries
Wynwood Grand has a clear anchor: CDL’s upcoming launch listing ties it to Woodlands Drive 17, it is shown as a
99-year leasehold with an estimated 430 units, and the official enquiry page indicates CDL will respond on the
next working day. CDL’s project details also place it beside Woodlands Healing Garden, minutes from Woodlands
South MRT, with nearby amenities like Causeway Point, Woods Square, Woodlands Health Campus, and
Woodlands Civic Centre.

The buyer-friendly move here is not to wait passively for everything to appear. Use the official enquiry, prepare a
focused set of questions, and use their next working day response to confirm what is available now and what is
still pending.

If you do that, you will save time, reduce uncertainty, and make your EC decision based on real information as it
becomes available, rather than based on expectations that might not match the current project stage.



And if your interest is specifically in WYNWOOD GRAND new launch steps like a brochure request, WYNWOOD
GRAND showflat access, or a WYNWOOD GRAND VVIP preview, the enquiry reply is your fastest route to the next
concrete action.


